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11-Day Home Launch
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Sell your home
for 5.8% more*
in 11 days
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Make each potential buyer feel special
and important... like a VIP.

Make each buyer perceive they're seeing
the home first, before other buyers.

Make each buyer feel like the home has
not been rejected by previous buyers.

THE ILLUSION OF

260> TRADITIONAL

The unfortunate illusion of
traditional real estate is that time
is the key to finding the "highest
paying buyer". This is verifiably

not true. Study after study of MLS
home sale data dramatically shows
that later buyers usually pay less,
presuming the home has been
rejected by previous buyers for
being overpriced.
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TIMELINE GOALS

Make each interested buyer feel an
urgency to act quickly in making an offer.

Make each interested buyer more likely
to make a higher offer.

Make a sale in 11 days at a higher price
than selling traditionally.

THE FOUR-TIME-POD
APPROACH

The 72SOLD four-time-pod approach
creates a perception of upcoming
showings while it eliminates the negative
perception that previous buyers have
rejected the home. This causes buyers to
make offers more quickly and at higher
prices. A study released in 2025 showed
sellers who used the 72SOLD program
sold in less time with a median sale price
5.8% higher than other MLS sales.

THE NEGATIVE EFFECT OF TIME ON THE MARKET

PERCENT OF ORIGINAL LIST PRICE TO SALE PRICE BASED ON DAYS ON THE MARKET

4.10%

AVERAGE REDUCTION IN SALE PRICE BASED
ON LENGTH OF TIME ON THE MARKET.
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72SOLD.

OUR PROGRAM

Rei nve nti ng FEATURED
Real Estate Forbes

The traditional home selling process is about hope and time instead CBS©
of price-enhancing strategy. It presumes more time on the market
is the solution to finding the highest paying buyer. In reality, @
extended time on the market typically results in lower sale prices NBC
because buyers naturally assume the home has been rejected by
other buyers for being overpriced. We reinvented the home sale

process, changing everything from how homes are marketed to how
they are shown with one goal in mind... a higher price for you!
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+5.8% MORE IN YOUR POCKET*

€€ /2SOLD certified agents sold their listed properties at a median price
of 5.8% more than other MLS agents. 39

*The statistic above is based on a study released in 2025 showing that homes sold by 72SOLD certified agents achieved a median sale price 5.8%
higher than other properties sold in the local MLS. You may request a detailed copy of the study from your local 72S0LD certified agent.




